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19.00
19.05
19.08

Invocation

President opens the meeting

Toastmaster takes over introducing

participants of the program

19.20
19.45
20.00

Tea break

Prepared speeches

Individual evaluations of the speeches (led

by General Evaluator)

20.20
20.40

Table Topics
Reports of Word Master, Grammarian,

Ah-counter, Timer

20.50

President organizes the next meeting,

Voting, Guests’ feedback

21.00

We have to leave the room
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Toastmaster Denis Shevchuk, CC
General Evaluator Alexey Kravtsun
Invocation Ekaterina Shumilina
Word of the Day Olga Krasnaya

Joke of the Day Vadim Nuzhin

Table Topic Master Valeria Kulnevskaya
Timer Yanis Paus
Grammarian Ekaterina Sidorenko
Ah-counter Tamila Mamedova

PROJECTS:

1. Valentin Novikov, CL Project #10 “Inspire Your Audience” 8-10 min

" Jack of all trades™
Evaluator: Valeria Kholodkova, CC, AL-B

Obijectives:
e To inspire the audience by appealing to noble motives and challenging the audience to achieve a
higher level of beliefs or achievement.
e Appeal to the audience’s needs and emotions, using stories, anecdotes and quotes to add drama.
e Avoid using notes.

2. Valentina Salnikova, CC Project #1 from The Advanced Communication 5-7 min
Manual “The Entertaining Speaker”
“Videoecology against Grey Colour™
Evaluator: Nick Sapozhnikov, AC-B
Obijectives:
e Entertain the audience by relating a personal experience.
e Organize an entertaining speech for maximum impact.
3. Sergei Kuzin, AC-B Project #3 From the Advanced Silver Manual: 15-20 min

“The Sales Training Speech”
“ How to Sell an Elephant™

Evaluator: Maria Beketova
Objectives:
o Tell a sales audience how to sell a product by using a planned presentation.-
e Inform a sales training audience about the human experience of the buyer-seller relationship.-
e Use entertaining stories and dynamic examples of sales situations.
e Inspire salespeople to want to succeed in selling.




