Inspire Your Audience

Time limits 8-10 min

Objectives:

· To inspire the audience by appealing to noble motives and challenging the audience to achieve a higher level of beliefs or achievement 

· Appeal to the audience's needs and emotions, using stories, anecdotes and quotes to add drama 

· Avoid using notes
 “YOUR FIRST IMPRESSION”

Dear Madam President, fellow Toastmasters and guests!

How many of you remember your very first visit to our club? How many of you remember giving your Ice-Breaker speech? I guess, you all do, because both the first meeting and the first project play major roles in shaping our attitude towards Toastmasters. In order to be positive-tuned about something, you need a good initial impression. And whatever happens to you in the future, this first impression is left imprinted in your memory.

Why is it so very important to produce a good first impression? We can’t help judging about things, places and other people at first sight. This is how our brain works. And the more unusual the environment, the more conclusions we’re likely to draw.

What makes a first impression? The main factor is the person’s appearances. There is a corresponding idiom in the Russian language. You know it perfectly well: ‘to greet a person according to his clothes’. It means that the person’s appearances are always significant. A full version of this proverb in English sounds like ‘Greet him according to his clothes, take leave according to what he knows’.

Consider, for one thing, the situation of a job interview. Dress code and restrictions on cosmetics, manners and proper etiquette have very serious implications. The smallest inaccuracy or sloppiness will not slip the eye of an experienced recruiter. Special attention is paid to the candidate’s punctuality. All this predetermines the final decision of the interviewer - whether you get this job or not.

Another example: In much the same way occurs an acquaintance with your future mother- and father-in-law. They will start forming their opinion of you already at your first meeting. What you look like and what you say is equally important. This first meeting may turn out a unique opportunity to gain a proper status in the new family.

The same thing holds true with a variety of areas: school courses and professional activity, hobbies and different kinds of sport. Especially when we speak about children who are so sensitive to the first impression. An experienced teacher can help discover a talent in the young pupil. A gifted trainer is able to spot a would-be champion. A positive start with some hobby can well become your best-loved pastime, even passion for years. In other words, the first encounter with a subject really defines your further attitude to it.

Now, what needs be done to produce a good first impression? To begin with, I suggest you just to care about the first impression you make. Think about some preparation in advance, like rehearsing before the mirror. At least, pick the right words with which you are going to start your speech. Any preparative steps increase your confidence, which in its turn guarantees half of your success. At the same time, in the course of these exercises do not count much on pretence. To simulate is a wrong option here. So as to demonstrate yourself in the best possible light, you will cheat others only for the time being. A make-believe game helps for a while, but for a long-term perspective you gotta be natural. Your real self will reveal sooner or later anyhow, when it comes to human relations. After all, if you wish to produce the impression of being another person, work on developing certain character traits. Change your style in clothes. Change your behavior. Don’t forget to keep smiling. And over time you will be this other person.

Drawing a line, I would like to quote one very, very clever proverb, “You don’t have a second chance to produce a first impression”. Curious from the linguistic point of view, it promotes activation of your inner resources. You know, in many spheres of life a second chance just never comes to be. Don’t neglect your potentialities. Remember this proverb and try to get the most of it every time an opportunity presents itself.
